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Every day 10,000 Americans reach the age of 65. Forty percent
of them will enter a nursing home at some point in their lives.
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One of the biggest concerns of Americans 65 and older as they enter
retirement
isPMS
what
PMS 149PMS
PMS
149137
137 to do about and how to pay for long-term care. The
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conundrum is fueled by the fact that few retirees have long-term care insurance.
The policies, in fact, are a relatively recent phenomenon, only gaining broad
awareness around the turn of the century. Retirees might now know that it is
critical to plan well before the age of 65 to have long-term care protection, but
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The “traditional” long-term care policy requires the insured to pay an annual
premium every year until either they need the coverage or die without using the
benefits. Those annual premiums are based on several factors, such as how many
days after filing a claim you have to wait to receive benefits, the duration of
benefits, the daily or monthly benefit amount, whether you remain at home or
enter a long-term care facility, and increases in cost-of-living indexes.
This type of long-term care coverage allowed financial planners to budget
for their client’s annual premium payments. However, insurers set initial
premiums based on assumptions that turned out to be incorrect, and higher
than anticipated care costs now have insurers increasing premiums substantially.
That has led the insurance industry to consider new long-term care protection
options.
One option from the industry, which is winning approval by an increasing
number of state insurance commissions, is a long-term care hybrid coverage
designed as a rider to a life insurance policy. These types of policies may not
offer substantial cost savings versus a traditional policy, but could be a better fit
because the premium is being used to fund a life insurance death benefit or LTC
benefit. The annual premium required by a traditional long-term care policy
can often be a sticking point for those looking for coverage. Should one never
qualify for care, the premiums paid over time are not recovered and no benefit
is received. With a hybrid policy, the premium cost would be recovered via the
death benefit paid to either the surviving spouse or one’s heirs.

CERTIFIED FINANCIAL PLANNERTM.

WORKING TOGETHER SETS US APART

What’s best for you? A long-term care rider or a separate long-term care
insurance policy? Before you buy, you need to understand how costs will be
covered – and because there are so many types of policies and policy terms in
today’s long-term care marketplace, it is best to engage a competent insurance
professional to help you navigate your options. *
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